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Down Payment Assistance (DPA) Programs

State, county, and city programs that gift or loan money to help cover your down payment. 
These can range from $5,000 to over $15,000 depending on the program and your income.

How it Works?

You apply through a lender approved to 
offer these programs (we’ll connect 
you).

Some offer forgivable loans—stay in the 
home 3–5 years and the debt is wiped 
clean.

Others are true grants—no repayment at 
all.

Who Qualifies?

Income usually below $112,000–
$130,000 depending on county and 
household size.

Credit score typically above 620 
(some allow 580).

Can often be paired with FHA or 
conventional loans.

Most renters could buy—what stops them is 
the upfront cash. 

These programs often eliminate the need to save 
3–5% down, opening the door to homeownership 

now instead of years from now.
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Builder-Paid Closing Costs

Many new home builders offer to cover part or all of your closing costs—sometimes $5,000–
$12,000 or more—if you use their in-house or preferred lender.

How it Works?

The builder gets volume pricing and 
special deals with their lenders.

In return, they pass along that savings 
to you, often as a flat dollar amount or 
percentage of the home price.

May include title fees, escrow, and even 
some prepaid taxes/ insurance.

Who Qualifies?

Anyone buying new construction from 
participating builders.

Some incentives are time-sensitive or 
tied to specific communities.

You can save thousands at the closing table—
enough to keep money in your pocket for moving 
expenses, furniture, or even an emergency fund.
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Temporary Interest Rate Buydowns (2-1 or 3-2-1 Buydowns)

This is a seller-paid or builder-paid tool that temporarily lowers your interest rate for the first 
1–3 years of your mortgage. It's often included as a builder perk.

How it Works?

Year 1: Your interest rate drops by 2%.

Year 2: It drops by 1%.

Year 3+: Your rate returns to normal (or 
you refinance if rates fall).

Builder or lender pays the difference.

Who Qualifies?

Anyone working with a builder or seller 
willing to offer it.

Buyers with decent credit and debt-to-
income ratios.

This strategy makes your early monthly 
payments hundreds of dollars cheaper, 

easing your transition into homeownership—
especially helpful for first-timers adjusting 

budgets.
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Example:

$400,000 loan at 7% →

Year 1: Pay at 5% → ~$2,147/mo

Year 2: Pay at 6% → ~$2,398/mo

Year 3: Pay at 7% → ~$2,661/mo

Builder Blowouts & Inventory Incentives

Builders occasionally slash prices or throw in major upgrades to move excess inventory, 
especially near the end of a fiscal quarter or year.

Incentives may include:

$10,000–$50,000 off sticker price.

Free appliance packages (washer, dryer, 
fridge).

Free upgrades (granite countertops, 
flooring, landscaping).

3–6 months of HOA fees paid.

Why builders offer this?

Homes sitting too long on the market 
cost them money.

They want clean books at end-of-
quarter.

It helps them compete with resale 
homes.

These homes are move-in ready, heavily discounted, and usually 
available fast—perfect for renters on a deadline or buyers 

without time to wait for construction.
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VA, Hero, and Public Service Incentives

Special programs and lender credits for veterans, first responders, teachers, nurses, and 
government workers.

Incudes:

VA Loans with $0 down and no PMI.

Hero programs that rebate part of your 
commission or closing costs.

Preferred lender discounts for public 
sector employees.

Who Qualifies?

Active duty and veteran military (DD-
214 or proof of service).

Teachers, law enforcement, firefighters, 
EMTs, nurses, and sometimes 
government/city employees.

These roles often come with stable income but limited savings. These 
programs help stretch your purchasing power while honoring your 

service to the community.
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Flexible Credit & Low-Cash Loans

Government-backed loan programs (like FHA, USDA, 
VA) with more flexible rules on credit, income, and 
down payment.

Examples:

FHA loans allow credit scores as low as 
580 with 3.5% down.

USDA loans allow $0 down in qualifying 
rural areas (even some in AZ suburbs).

Manual underwriting possible with 
compensating factors like steady job 
history.

If you've had a past collection, medical 
debt, or short credit history—these 

programs still give you a path forward. 
You don’t need perfect credit.
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Free Buyer Concierge + Matchmaking by NuBuild

You don’t have to figure all this out alone. We match you to builder deals, financing options, 
and homes based on your unique situation—so you don’t waste time or miss savings.

How it Works?

You tell us your rent, credit ballpark, and 
income.

We check what you qualify for.

We match you to available new builds 
that offer the most incentives for you.

Every buyer’s profile is different. Instead of 
hunting down deals manually, we bring the 

best to you—saving time, money, and stress.
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